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Real Estate Marketing is specifically designed to educate real estate students with the art and science of the
real estate marketing profession.

The ideal textbook for undergraduate and graduate level classes in business school and professional /
continuing education programs in Real Estate, this book will also be of interest to professional real estate
entrepreneurs looking to boost their knowledge and improve their marketing techniques.

The book is divided into five major parts. Part 1 focuses on introducing students to fundamental concepts of
marketing as a business philosophy and strategy. Concepts discussed include strategic analysis, target
marketing, and the four elements of the marketing mix: property planning, site selection, pricing of
properties, and promotion of properties.

Part 2 focuses on personal selling in real estate. Students will learn the exact process and steps involved in
representing real estate buyers and sellers.

Part 3 focuses on negotiations in real estate. How do effective real estate professionals use negotiation
approaches such as collaboration, competition, accommodation, and compromise as a direct function of the
situation and personalities involved in either buying or selling real estate properties?

Part 4 focuses on human resource management issues such as recruiting and training real estate agents, issues
related to performance evaluation, motivation, and compensation, as well as issues related to leadership.

Finally, Part 5 focuses on legal and ethical issues in the real estate industry. Students will learn how to
address difficult situations and legal/ethical dilemmas by understanding and applying a variety of
legal/ethical tests. Students will also become intimately familiar with the industry’s code of ethics.
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From reader reviews:

Ila Robinette:

The book untitled Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics is
the publication that recommended to you to read. You can see the quality of the reserve content that will be
shown to a person. The language that creator use to explained their way of doing something is easily to
understand. The writer was did a lot of analysis when write the book, therefore the information that they
share to your account is absolutely accurate. You also could possibly get the e-book of Real Estate
Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics from the publisher to make you
considerably more enjoy free time.

Jeffrey Gorski:

In this period globalization it is important to someone to obtain information. The information will make
someone to understand the condition of the world. The condition of the world makes the information easier
to share. You can find a lot of sources to get information example: internet, magazine, book, and soon. You
can see that now, a lot of publisher that print many kinds of book. Often the book that recommended for your
requirements is Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics this
guide consist a lot of the information with the condition of this world now. This specific book was
represented how can the world has grown up. The vocabulary styles that writer value to explain it is easy to
understand. The writer made some exploration when he makes this book. That is why this book suitable all
of you.

Diane Smith:

As we know that book is vital thing to add our know-how for everything. By a publication we can know
everything we really wish for. A book is a set of written, printed, illustrated or perhaps blank sheet. Every
year had been exactly added. This reserve Real Estate Marketing: Strategy, Personal Selling, Negotiation,
Management, and Ethics was filled with regards to science. Spend your time to add your knowledge about
your science competence. Some people has distinct feel when they reading some sort of book. If you know
how big good thing about a book, you can experience enjoy to read a e-book. In the modern era like now,
many ways to get book that you just wanted.

Emery Flores:

Reading a book make you to get more knowledge from that. You can take knowledge and information from
the book. Book is published or printed or descriptive from each source this filled update of news. In this
particular modern era like right now, many ways to get information are available for anyone. From media
social like newspaper, magazines, science e-book, encyclopedia, reference book, new and comic. You can
add your knowledge by that book. Isn't it time to spend your spare time to spread out your book? Or just
searching for the Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics



when you needed it?
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